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JUST SOME OF THIS YEAR'S EXCEPTIONAL FACULTY:

Sponsored by

• Growth Opportunities in Sustainable 
Clean Technologies

• What US Ven Cap Investors are Looking for in Canada

• Capital Pool Companies
• Developing Successful Strategies 

For Investing in the Biotech Sector

Don’t Miss the Special Panels On

Canadian 
Venture FFunding 



The economy continues to pick up steam and venture
capitalists who have been sitting on the sidelines are
anxious to re-engage in the marketplace. Rising energy
prices are contributing to new investment opportunities in
sustainable clean technologies, which now account for
8% of venture financing today—and growing. As well, the
medical and biotech sectors offer exciting new products
and opportunities for returns—if you have the right
investment strategy at the right stage. Don't miss out!
This is the time to learn about the latest strategies from
key industry players so you can take advantage of the
coming investment opportunities.

This Canadian Institute conference on Canadian
Venture Funding brings together a distinguished faculty
of venture capitalists, lawyers, investment bankers,
entrepreneurs, accountants, consultants and other key
market players to ensure that you stay on top of all the
latest developments. 

Topics to be covered include:

• What are the changing trends in the 
structure of the industry?

• What are the advantages/disadvantages of
utilizing a Capital Pool Company to access 
capital markets?

• What are today's performance expectations 
for institutional investors?

• How do you protect and leverage the IP
underlying the deal?

• What are the potential liability issues impacting
VCs? How do you avoid them?

• What are the target sectors and markets for
U.S.VCs investing in Canada?

• What are the factors driving sustainable clean
technologies and biotech as growth sectors?

Don't miss this opportunity to learn from the experts and
network with top players in the ven cap arena. Register
now and ensure your reservation by calling 1-877-927-
7936 or in Toronto 416-927-7936. Or visit our website
and register online at www.CanadianInstitute.com. We
look forward to seeing you at the conference.

Register at 1-877-927-7936 or in Toronto 416-927-7936 or www.CanadianInstitute.com

WHY THIS IS A MUST-ATTEND EVENT

• Venture capital firms
• Investment bankers
• Commercial lenders
• Lawyers
• Accountants

• Business consultants
• Emerging technology 

specialists
• Pension fund managers

WHO SHOULD ATTEND

Maximize your company's visibility in front 
of key decision-makers in your target market!

For more information, contact Business Development
Executive Jillian Dann at 416-927-0718 ext. 363, 
toll-free 1-877-927-0718 ext. 363 or by email at

J.Dann@CanadianInstitute.com

WITH THANKS TO OUR VALUED SPONSORS

With a history dating back more
than 100 years, Gowlings is a
leading Canadian business law

firm with 700 professionals across offices in Montréal,
Ottawa, Toronto, Hamilton, Waterloo Region, Calgary,
Vancouver and Moscow. Characterized by national
strength and regional focus, the Firm is a recognized
leader in intellectual property law, business law and advo-
cacy, offering expertise across a broad range of industries
and in virtually every area of law. Gowlings provides end-
to-end legal and consulting services to clients in Canada
and around the world. See what the power of original
thought can do for you. Visit us at www.gowlings.com to
learn more about Gowlings.

GrowthWorks (www.growthworks.ca)
is a recognized leader in venture capi-
tal fund management with proven
experience in the raising, investing

and managing of capital. GrowthWorksTM managed funds,
including the Working Opportunity Fund and GrowthWorks
WV Funds, have a combined $750 million in assets.
GrowthWorks has a team of skilled and knowledgeable
investment professionals with a combined 200 years of
experience. GrowthWorks refers to the aff i l iates of
GrowthWorks Ltd. and is a registered trademark of
GrowthWorks Capital Ltd.

Bereskin & Parr is Canada's
leading intellectual property
law firm and serves clients in

over 100 countries worldwide.  Bereskin & Parr is
consistently rated in Canada as the market benchmark for
intellectual property law.  The firm's hallmarks of delivering
the highest levels of excellence, integrity and
professionalism provide clients with customized solutions for
the use, licensing, and protection of their intellectual
property assets.  For further information, please visit
www.bereskinparr.com

Canadian Venture FFunding 
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Monday, January 31, 2005

8:00 Registration Opens & Coffee Served !

9:00 Opening Remarks From the Co-Chairs

Wendy J. Thompson
Partner
Gowling Lafleur Henderson LLP

Les Lyall
Senior Vice President
GrowthWorks Capital Ltd.

9:05 The Year In Review and 
What's On the Horizon

Mary Macdonald
President
Macdonald & Associates Limited
Four years after the Internet bubble, the venture
capital industry is coming back to life. The economy is
reviving and substantial sums of capital are sitting on
the sidelines wait ing for the right investment
opportunities. In this session, get an expert overview
of the current venture capital investing mood in
Canada and the U.S., including projections for where
future growth opportunities may be.
• What are the changing trends in the 

structure of the industry?
• Is investor activity showing signs of recovery?
• What are the roles of the different players?
• Overview of U.S.VC activity in Canada
• Where is the capital going to come from?
• Overview of the restructuring of the market in Quebec
• Where are the potential growth opportunities today?

9:45 Capital Pool Companies: A New
Approach to Venture Capital Financing

Richard Groome
SeniorVice President, Strategic Capital 
Desjardins Securities Inc.

Kevan Cowan
Senior Vice President
TSX Venture Exchange

Andy Wilson
President
YTW Growth Capital Management Corporation 

David Woolford
Partner
Cassels Brock & Blackwell LLP
Enterprise valued companies in Canada that are too
small for direct access to the IPO market now have a
new approach to the capital markets through Capital
Pool Companies. How has the TSX Venture

Exchange fostered the growth of this financing
opportunity? What types of companies are best suited
to be a CPC? Find out in this informative session.
• What size company is a good fit for CPC financing?
• What are the advantages/disadvantages?
• What are the equity capital requirements?
• How does the management company/LP

structure fit in?
• What types of directors/officers are required?
• What are the regulatory requirements?

10:45 Networking Refreshment Break

11:00 Institutional Investing Update: 
Markets and Risks

Moderator:

Nicholas E.J. Dietrich
Partner
Gowling Lafleur Henderson LLP

Panelists:

Mark D. Wiseman
Director of Merchant Banking
Ontario Teachers Pension Plan Board

Dominique Hansen
Portfolio Manager
Ontario Municipal Employees Retirement System
• What are today's performance expectations?

- returns by industry
- returns by stage

• What are the criteria for selecting funds?
• What is attracting the institutional investors

to the U.S. VCs?
• Are management fees too high or just right?
• What are the venture models based on ROI?

12:00 Luncheon for Delegates and Speakers

1:15 Due Diligence: How Do You Balance
Effectiveness Against Cost Control?

Moderator and Speaker: 

Colin W. Walker
Managing Director
Crosbie & Company Inc.

Panelists:

Joseph M. Telebar
Venture Capital Advisory 
Group Leader for Canada
Ernst & Young LLP

Kevin Wilson
Managing Director
Global Capital Partners Inc.

Canadian Venture FFunding 



Register at 1-877-927-7936 or in Toronto 416-927-7936 or www.CanadianInstitute.com

Micheline Gravelle
Partner and Patent Agent
Bereskin & Parr
The competition among venture capitalists to get their
foot in the door of up-and-coming companies is
heating up. The time that it takes to close a deal today
has been cut in half from only two years ago. Investors
must stil l be very careful in valuing a potential
business and should not try to cut corners in the due
dil igence process, especially when intellectual
property is underlying the deal. In this informative
session, leading market practitioners and a VC
investor will lead you through the steps you need to
know to avoid the risks in investing including:
• What are the investors focusing on?
• What should you do differently today?
• What do you need to understand in the business plan?
• What is good due diligence?
• Should due diligence results be shared with the

potential investee?
• How do you protect and leverage the intellectual

property underlying the deal?
• What is the VCs intellectual property "wish list"?
• What are the warning signs re: IP ownership?

2:15 Governance Issues Affecting VC
Investors: Doing the Right Things 
Now to Avoid Litigation Later

Wendy Del Mul
Partner
Torys LLP

David Price
Vice-President
Department of Financial Institutions 
Chubb Insurance

Clifford Cole
Partner
Gowling Lafleur Henderson LLP
• Update on the potential liability issues impacting

venture capitalists
• Selecting the right board of directors—

what are the criteria?
• How should the board exercise its duties 

to avoid liability?
• What are the advantages of a strong Advisory Board?
• Oppression actions in the context 

of a VC backed company
• What you need to know about limited 

partners and general partners
• Sale rights and drag along rights
• Liability insurance update
• Reps and warranties insurance-how big is the market?
• Case law update re: "conflicts"

3:15 Networking Refreshment Break

3:30 What U.S. Venture Capital Investors Are
Looking For In Canadian Businesses

Moderator:

Wendy J. Thompson
Partner, Gowling Lafleur Henderson LLP

Panelists:

E.J. Whelan
Vice President, Summit Partners (Boston)

Kenneth J. Gordon
Partner, Testa, Hurwitz & Thibeault (Boston)

Les Lyall
Senior Vice President
GrowthWorks Capital Ltd.

Tucker Twitmyer
Partner, EnerTech Capital (Wayne, PA)
• What are the keys to structuring the deal?
• What are the target sectors and markets?
• Co-Investment implications for Canadian investors
• Pros and cons of partnering with a Canadian VC
• What are the liquidity issues?
• What types of partnering agreements are used?
• What are the tax and regulatory issues?

4:30 Conference Adjourns

4:45 Cocktail Reception 
Co-hosted by:

Tuesday, February 1, 2005

8:00 Registration Opens & Coffee Served !

9:00 Opening Remarks From the Co-Chairs

Wendy J. Thompson
Partner, Gowling Lafleur Henderson LLP

Les Lyall
Senior Vice President, GrowthWorks Capital Ltd.

9:10 Buying and Selling of Portfolio
Companies: What are the Deal Dynamics?

Moderator and Speaker:

Kevin Dalton
Managing Director and Head of Technology,
Media and Telecommunications
CIBC World Markets Inc.

Come network with
key Ven Cap players



Register at 1-877-927-7936 or in Toronto 416-927-7936 or www.CanadianInstitute.com

Panelist:

Mark Leonard
President
Constellation Software Inc.

Mark Relph
Manager — .NET and Platform Team
Microsoft Canada 

Neal Hill
Senior Vice President, Corporate Development
Cognos Incorporated (Boston)

Dr. Ilse Treurnicht
CEO
Primaxis Technology Ventures Inc.

Stuart Lombard
General Partner, J.L. Albright Venture Partners
M&A activity has been robust and emerging
companies are being acquired if their product
portfolios are compatible with a potential buyer's
requirements. What are the sectors of interest and
product portfolios that buyers are seeking? What
should emerging growth companies do to prepare?
• What types of companies are the buyers looking for?
• How are the product synergies evaluated?
• What types of deals are being done today?
• What due diligence is involved?

10:15 Networking Refreshment Break

10:30 Investing in Sustainable Clean
Technologies: What Does the 
Future Hold?

Moderator and Speaker:

Nicholas Parker
President
Clean Tech Venture Network

Panelists:

Vicky J. Sharpe
President & CEO
Sustainable Development Technology Canada
(Ottawa)

Brad J. Pierce
Partner, Borden Ladner Gervais LLP (Calgary)

Terry Mocherniak
CEO
Encelium Technologies Inc.

Joyce Ferris
Managing Partner
Blue Hill Partners, LLC (Philadelphia)

Tucker Twitmyer
Partner, EnerTech Capital (Wayne, PA)

Investment in clean-tech companies that provide
leading edge technology solutions is escalating and is
now estimated at 8 per cent of venture financing
today. It is also estimated that 60 to 70 per cent of
companies that fall under the sustainable clean-tech
banner are located around the Great Lakes. This is a
great opportunity for investment provided you have the
right strategy and team to succeed. Learn where this
exciting market is going and how you can realize
potential substantial returns on your investment.
• How is this industry defined?
• What are the market drivers driving this industry?
• What makes this industry different?
• What are the growth projections for this industry?
• What is the role of government's at all levels? 
• How do you better stimulate the development 

and commercialization of private sector 
developed technologies?

• What is the commercialization 
process with universities?

• How do you structure the deal with universities?

11:45 Developing Successful Strategies For
Investing in the Biotech Sector

Moderator and Speaker:

Kelly Holman
Managing Partner
Genesys Capital Partners Inc.

Panelists:

Dr. Luc Marengere
General Partner and Lead Manager
VenGrowth Capital Management Inc.

Ron Patterson
Executive Vice President
MMV Financing Inc.
Canadian scientists and researchers are making
tremendous advances and discoveries in the medical
and biotech fields every day. Early funding is critical to
help develop the next wave of critical new products
arising from this research. Hear from top tier leaders
and VCs within the industry on which areas investors
should be focusing on and the strategies you need to
know for success.
• What is the Federal government's 

view of this growth opportunity?
• What initiatives has the government undertaken?
• Are there special financing arrangements required?
• How do you move the research out 

of the lab and into the market?
• How do you build strategic partnerships?
• What are the opportunities at the universities 

and how do you partner? 
• When is the right time to make university investments?

1:00 Conference Concludes

©The Canadian Institute, 2004
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PRIORITY SERVICE CODE:

The Canadian Institute
1329 Bay St., 3rd Floor 

Toronto, Ontario, M5R 2C4

ATTENTION MAILROOM: If undeliverable to addressee,
please forward to:   Managing Director, Venture Capital Lawyer

PAYMENT MUST BE RECEIVED PRIOR TO THE CONFERENCE

PAYMENT
!"Please charge my       !"VISA !"MasterCard       !"AMEX

Number ___________/____________/____________/____________ Expiry ____________/___________

Signature _____________________________________________________________________________

!"Please send me an invoice

!"I have enclosed my cheque for $____________ including GST 
made payable to The Canadian Institute (GST No. R106361728)  PBN# 106361728PG0001

NAME _______________________________________ POSITION _________________________________

ORGANIZATION _________________________________________________________________________

ADDRESS ______________________________________________________________________________

CITY ________________________ PROVINCE _______________ POSTAL CODE ____________________

TELEPHONE (_________) ___________-_____________ FAX (_________) ____________-_____________

EMAIL _________________________________________________________________________________

TYPE OF BUSINESS _____________________________________ NO. OF EMPLOYEES ______________

APPROVING MANAGER _________________________ POSITION ________________________________

CONFERENCE CODE: 347F05-TOR
!"YES! Please register the following delegate(s) for the 
2nd ANNUAL CANADIAN VENTURE FUNDING

Fee Per Delegate

!"Conference fee  $1699 + $118.93 (7%) GST = $1817.93

❏ I cannot attend but would like information regarding conference materials

* Volume discounts available to individuals employed by the same organization. 
Not to be combined with any other offer.

#
REGISTRATION FORM

Register 3 
at the same

time and 
get the

4th Free!

PHONE 1-877-927-7936
or 416-927-7936

FAX 1-877-927-1563
or 416-927-1563

ONLINE
www.CanadianInstitute.com

MAIL The Canadian Institute
1329 Bay Street
Toronto, ON M5R 2C4

EMAIL
CustomerCare
@CanadianInstitute.com

5 Easy Ways to Register

!

℡

!
"

#

Administrative Details
VENUE: Inter-Continental Hotel
ADDRESS: 220 Bloor Street West
TEL.: 416-960-5200
Hotel Reservations
For information on hotel room availability and
reservations, please contact Inter-Continental
Hotel – Bloor Yorkville at 416-960-5200. When
making your reservation, please ask for “The
Canadian Institute’s Corporate Rate”.

Program Materials
Conference participants will receive a
comprehensive set of conference materials
prepared by the speakers. These materials are
intended to provide the participants with an
excellent reference source after the conference. 

Cancellation and Refund Policy
Substitution of participants is permissible without
prior notification. If you are unable to find a
substitute, please notify The Canadian Institute
in writing no later than 10 days prior to the
conference date and a credit voucher will be
issued to you for the full amount paid, redeemable
against any other Canadian Institute conference.
If you prefer, you may request a refund of fees
paid less a 15% service charge. No credits or
refunds will be given for cancellations received
after 10 days prior to the conference date. The
Canadian Institute reserves the right to cancel any
conference it deems necessary and will, in such
event, make a full refund of any registration fee, but
will not be responsible for airfare, hotel or other costs
incurred by registrants. No liability is assumed by
The Canadian Institute for changes in program
date, content, speakers or venue.

Any firm or company registering three 
people at the same time will be entitled 
to a fourth registration free of charge.

V O L U M E  D I S C O U N T

The Canadian Institute’s

January 31 and February 1, 2005 Hotel Inter-Continental, 220 Bloor St. West, Toronto

Canadian 
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